RFMS acquires commercial software provider

[TuscaLoosa, Ara.] REMS has
acquired Orlando, Fla.-based
Pro%Cent, a software provider
for commercial flooring custom-
ers. Pro%Cent and its three em-
ployees, including founder Ron
Hudson, will be integrated into
the new entity, to be called RFMS
Commercial.

“Pro%Cent has long been rec-

ognized as a great
project ~management
tool for the commer-
cial dealer,” said Ter-
ry Wheat, president of
RFMS Inc., which de-
velops business man-
agement software for
flooring dealers. “The
software provides out-
standing provisions for
tracking a job from the
time a bid is issued un-
til the project is completed. But
now that you can couple the best
project management software
with the best business manage-
ment software in the industry, the
opportunities for savings a dealer
can achieve in a very low in mar-
gin business are incredible.”

Some of the key benefits found
in RFMS Commercial software:
» Generate estimates and propos-

Terry Wheat

als that are profession-
al and complete
» Complete sales and
project management
+ Change orders, labor
‘releases, AIA docu-
ments and invoices
* Screens are Jlogical-
ly organized the way
a typical commercial
job is processed
+ Communication tools
such as internal job
mail and phone long
* Networked program for easy ac-
cess by staff
Software  developer Arthur
Harvey, Jr., and Kelly Krone of
customer service and training will
join Hudson as part of the integra-
tion. Tuscaloosa, Ala.-based REMS
has 80 employees, including eight
software developers.
— Ken Ryan



